
10/10 Success Guarantee Checklist: 
Engagement with Your BNI Chapter 

*Valid in the BNI Founding Region Only

Month Attendance One-to-Ones C.E.U.’s Referrals Visitors Trainings BNI 
Connect 
Profile 

1. MSP Photo 
2. 1 2 3 4 Logo 
3. My Bus 
4. Address 
5. Contact 
6. BIO 
7. GAINS 
8. TOPS 
9. Weekly 1 
10. Weekly 2 
11. • Member must complete the 2nd year request form within 30 days of the conclusion of their 10th month.

• 2nd year renewal is subject to approval by the chapter’s membership committee.
Excludes Registration/Application Fee and calculated on gross revenue received

1. Member must complete the online Member Success Program within the first thirty (30) days of membership.
2. Member must register and attend four (4) BNI Founding Region advanced trainings.
3. Maintain a minimum of 90% average attendance per month.
4. Maintain a 90 on the Power of One each month:

• Pass a minimum of one (1) referral to Members in their Chapter per week on average,
• Bring a minimum of one (1) qualified visitor to their Chapter per month on average.
• Conduct a minimum of one (1) one to one meeting with Members in their Chapter per week on average.
• Complete one (1) CEU (chapter education unit) per week on average

5. Member must enter all activity into BNI Connect each week as BNI Connect will be the system of record.
6. Member must complete their BNI Connect member profile, including member photo and logo.

• https://support.bniconnect.com/hc/en-us/articles/219066397-Completing-Your-Member-Profile
Member Name_________________________________
Date Submitted_____________

CLAIM FORM

https://support.bniconnect.com/hc/en-us/articles/219066397-Completing-Your-Member-Profile
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We have been approved, on a trial basis, to test a success guarantee. For the first time ever, we are guaranteeing a new 
member’s success if they follow the BNI proven system for generating referrals. Please see the attached flier for details and be sure 
to incorporate it into your weekly visitor orientations. 
 

 
 




